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 H om eow nership is a big part of the Am erican dream . For m ost 
 people, buying a hom e is the single largest investm en t they’ll ever 
 m ake— an d it can feel both exciting an d overwhelm ing.
 That’s why I created this guide. M y goal is to take the m ystery out of 
 the hom e buying process an d walk you through it step by step. 
 W ithin the next few pages you’ll fin d clear explanations, practical 
 tips an d helpfu l checklists designed specifically for first-tim e buyers.
 W hether you’re just starting to explore the idea of hom eow nership 
 or you’re ready to begin looking at hom es today, this brochure will 
 give you the tools an d con fidence to m ove forward.
 By the en d, you’ll n ot on ly u n derstan d the process—
 you’ll also see how I, as a realtor, can help guide 
 you every step of the way, from  the pre-approval 
 to the closing table.



 Step One: Get Pre-Approved for a Loan
 G etting pre-approved is a crucial first step in the hom e 
 buying journey. It shows len ders your creditworthiness an d 
 helps you u n derstan d exactly how m uch hom e you can 

 afford. Thin k of it as your financial green light— it n ot on ly gives you 
 con fidence but also m akes you a stronger buyer in the eyes of sellers.

 Why It Matters:
 Know Your Budget  – Pre-
 approval sets a realistic price 
 range before you start house 
 hunting. Stronger Offers  – Sellers 
 take your offer more seriously 
 when they know a lender has 
 already reviewed your 
 finances. Smoother Process  – By 
 gathering paperwork and 
 verifying information early, 
 you’ll avoid delays later on.

 What You’ll Need:
 Recent pay stubs and W-2s
 Bank statements
 Tax returns (usually last 2 years)
 A list of debts and monthly 
 payments

 I’ll match you with a  reputable, easy to work  with mortgage specialist  whose sole purpose is to  get you approved. 
 Pro Tip:   D on’t confu se pre-approval w ith pre-qu alification. 
 A  pre-qu alification is ju st an estim ate, w hile a pre-approval is a 
 verified com m itm ent from  a lender.
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 “But what if my credit score isn’t so good?”
 Don’t worry—you’re not alone. Many first-time buyers start 
 the process with less-than-perfect credit. The good news is 
 that credit repair is possible, and there are professionals who 
 specialize in helping people improve their scores. Sometimes 
 it’s as simple as paying down a few debts, correcting errors 
 on your report, or making consistent on-time payments for a 
 few months.

 I can connect you with trusted local lenders and credit repair 
 specialists who can review your situation and give you a 
 clear plan to get mortgage-ready. Even if you’re not ready to 
 buy today, we can work together to set you on the right path.
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 Understanding Mortgages
 M ortgag es can feel overw helm ing at first, bu t u nderstanding the 
 basics gives you  confidence— and having the right g u ide m ak es 
 the process m u ch easier. That’s w here I com e in. I help m y 
 clients u nderstand their options so they can m ak e inform ed 
 decisions and focu s on finding the hom e that’s right for them .

 The M ain  Types of M ortgages:
 C o n ven tio n al Lo an s  – M ost com m on , often  requiring a 5–20%  
 d ow n  paym en t.
 FH A  Lo an s  – Great for first-tim e buyers, with d ow n  paym en ts as 
 low as 3.5% .
 VA  Lo an s  – For eligible veterans an d active-duty service m em bers, 
 usually requiring n o d ow n  paym en t.
 U SD A  Lo an s  – For rural areas, som etim es offering zero-d ow n  
 financing if you qualify.

 Fixed  vs. Variable (A d ju stable) Rates:
 Fixed -Rate M ortgages  – Your in terest rate stays the sam e for the 
 life of the loan . M on thly paym en ts are predictable, which m akes 
 bu dgeting easier.
 Variable or A d ju stable-Rate M ortgages (A RM s)  – Rates can 
 change over tim e, often  starting lower than fixed rates. This option  
 can save m on ey if you plan to m ove or refinance before the rate 
 adjusts, but it carries m ore risk.
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 Finding Your Home & Making an Offer
 O nce you kn ow your bu dget an d u n derstan d your 
 m ortgage options, it’s tim e to start looking for the right 
 hom e. This step is about m atching your needs, lifestyle, 

 an d goals with what’s available in the m arket.
 Tips for a Su ccessfu l H om e Search:
 Prioritize You r N eed s vs. W ants  – M ake a list of m ust-haves 
 (bedroom s, location, school district) versus nice-to-haves (pool, 
 utility buildings, style).
 Research N eighborhood s  – Check am enities, com m ute tim es and 
 future developm ent plans.
 Stay F lexible  – The perfect hom e m ight not check every box, so be 
 ready to m ake trade-offs.

 M aking an O ffer:
 Once you find a hom e you love, I’ll guide you through m aking a 
 strong, com petitive offer.
 W e’ll consider the seller’s situation, current m arket trends and your 
 financing to ensure your offer stands out.
 I’ll handle the negotiations and help you understand every term  so 
 you feel confident every step of the way.
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 H om e Inspections & Appraisals
 O nce your offer is accepted, the next step is to m ake 
 sure your future hom e is in great shape an d valued 
 correctly. This step protects your investm en t an d gives 

 you peace of m in d before you finalize the purchase.
 H o m e In spectio n s:
 A profession al inspector exam ines the property’s structure, 
 system s an d m ajor com pon en ts (roof, plu m bing, electrical, 
 H VAC, fou n dation , etc.).
 The inspection  report iden tifies any issues or repairs that m ay 
 need atten tion .
 I’ll help you review the report an d advise on  which issues are 
 negotiable with the seller, so you can m ake inform ed 
 decisions.
 Appraisals:
 Len ders require an appraisal to ensure the hom e’s value 
 m atches the loan  am ou n t.
 If the appraisal com es in lower than expected, I can guide you 
 through your options, inclu ding renegotiating or adjusting 
 your financing plan.

 H ow  I H elp:
 From  schedu ling inspections to reviewing reports an d negotiating repairs, I han d le 
 the details so you d on ’t have to worry. M y goal is to m ake this step sm ooth an d 
 stress-free while keeping your best in terests fron t an d cen ter.
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 W hat H appen s at C lo sin g
 Closing is the final step in buying your hom e— the 
 m om en t when the keys officially becom e yours. It can 
 seem  overwhelm ing, but u n derstan ding the process 

 ahead of tim e m akes it straightforward.
 H ere’s W hat Typically H appen s at C lo sin g:
 Fin al W alk thro u gh  – You’ll visit the hom e one last tim e to m ake 
 sure it’s in the agreed-upon  con dition .
 Sign  D o cu m en ts  – You’ll sign loan  d ocu m en ts, the deed an d 
 other legal paperwork. D on ’t worry— I’ll be there to explain what 
 each d ocu m en t m eans.
 P ay C lo sin g C o sts an d  D ow n  P aym en t  – Your len der will 
 provide a detailed statem en t showing exactly what you owe.
 Tran sfer of O w n ership  – Fu n ds are distributed, the deed is 
 recorded an d the hom e officially becom es yours.
 Receive the K eys  – Congratu lations! You can n ow m ove in an d 
 start enjoying your new hom e.

 H o w  I H elp:
 I guide you through every step, answer your questions an d m ake sure n othing 
 is m issed. M y goal is to m ake closing sm ooth, stress-free an d even exciting—
 because this is the day you becom e a hom eow ner.
 P ro  Tip:  Bring a govern m en t-issued ID, any final checks or form s your 
 len der requests an d a list of questions you m ight have. H aving everything 
 organized ahead of tim e m akes the day go faster an d sm oother.



 Buying your first hom e is a 
 big m ileston e an d I kn ow it 
 can feel overwhelm ing at 
 tim es. M y role is to m ake this 
 process as sm ooth, clear an d 
 stress-free as possible. From  
 helping you get pre-approved, 
 to explaining m ortgage 
 options, guiding you through your hom e search an d supporting 
 you at every inspection  an d negotiation , I’m  here to be your trusted 
 guide every step of the way.

 You can expect m e to:
 • E xplain each step in plain, easy-to-u n derstan d language
 • Answer your questions honestly an d prom ptly
 • Advocate for your best in terests at every stage
 • H elp you feel con fiden t an d prepared to m ake the best decisions

 M y goal is n ot just to help you buy a house— it’s to help you start 
 your new chapter with con fidence, excitem en t an d peace of m in d. 
 W hen you’re ready to begin, I’ll be ready to guide you, every step 
 of the way.

 Read y to  Take the N ext Step?
 W hether you’re just starting to explore hom eow nership or you’re 
 ready to fin d your dream  hom e, I’m  here to help. Give m e a call, sen d 
 a m essage, or set up a tim e to m eet— I’ll guide you every step of the 
 way an d m ake sure you feel con fiden t an d inform ed from  start to 
 finish. Call m e... 229-896-5002

 A  P erso n al M essage fro m  M e
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