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WHY USE CONDOMEX
REAL ESTATE GROUP?

Global customer base.
We work with buyers and sellers from all over the world who enjoy the benefits

of real property ownership in the Puerto Vallarta and Riviera Nayarit area.

High standards.
Not every company has the opportunities CONDOMEX has been presented.
We are proud of the developments and properties we have represented and

continue to represent today.

Friendly, full-time, professional office support staff.
We are pleased to provide our clients with a responsible and professional staff

to assure the quality Real Estate experience our clients expect.




Full-time professional legal counsel.

Another way of protecting our clients throughout their Real Estate transaction.

Current state-of-the art technology.

We provide materials and programs that set the industry standard.

The heart of Real Estate isn’t just business, it s about people-agents, sellers and buyers
working together to reach goals. We offer a superior level of service and we make a

difference in the communities we serve.

MOVING TO MEXICO

Living in Mexico. While Puerto Vallarta and Riviera Nayarit’s sandy

beaches, blue skies, palm trees, Mexican architecture and tropical climate will
seduce you, the remarkably affordable cost of living and quality lifestyle entices
you to stay. With extensive infrastructure, safe investment, ease of access, and
an established expatriate community, the region has become one of the most

attractive options for foreign property investment. You will find a cosmopolitan
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lifestyle with small town charm and friendliness. Whether you enjoy exploring
the lush jungles, a day on the beach, or strolling along the quaint cobblestone
streets, Puerto Vallarta and its surroundings have everything you could want.
Adventures, clubs, charitable opportunities, schools, universities, restaurants,
and markets along with all the wonders of living near the Pacific Ocean are
other added bonuses. As one of the most beautiful and safest cities in Mexico,
Puerto Vallarta has become a haven for foreign property investors looking to
find a tranquil retreat to call home. From the grandeur of our spacious villas,
to the charming Spanish colonial homes, few places rival Puerto Vallarta and
Riviera Nayarit in architectural diversity and allure. CONDOMEX can help

you find your perfect Mexican home.

Think we might be biased?

Check out some info from AARP...Here are AARP’s top picks for retirees.

No. 1. Puerto Vallarta Mexico

The magazine’s travel editors call Mexico’s Puerto Vallarta “the undisputed
number one destination for American retirees.” With its rich Indian and Spani-

sh culture, lavish beaches and affordable real estate, Puerto Vallarta offers the
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low-cost, laid back lifestyle retirees seek to find in a community. The region’s
climate is ideal for many retirees: The average daily high temperature is 86 °F
(30°C), and the average daily lowis 70 °F (21°C). The rainy season lasts from
mid-June through mid-October with August experiencing the most significant
precipitation. Another benefit to retiring in Puerto Vallarta is its strong expat
community, which the magazine estimates at 50,000 American retirees. And

because Mexico is our immediate neighbor to the South, travel to and from

the U.S. is a breeze.

See more at:
http://www.hcplive.com/physicians-money-digest/lifestyle/AARP-Ranks-the-Top-
5-Places-to-Retire-Abroad#sthash. GOIfkZyN.dpuf

Property taxes

The enthusiasm for property ownership along the Mexican Riviera has rea-
ched new levels for the private property investor. Property taxes are minimal
compared to the U.S. and Canada-usually about $100 USD per year for every
$100,000 USD of property value. A $500,000 USD condominium would



pay approximately $500 USD a year in taxes. If you pay between January and

March, you may receive between 5% and 15% discount.

Services

In short, the standard and quality of living is high. Puerto Vallarta’s Interna-
tional Airport provides non-stop service to most Mexican, Canada and US
destinations and offers connections to Europe. Local transportation is efficient
and Puerto Vallarta is a clean community. The city is well served with wireless,

cellular and high speed internet capabilities.

Health care.

The greater region boasts several modern hospitals and health care facilities
excellent options being CMQ Hospital, La Joya (before San Javier Hospital),
Hospiten, SanMaré and Medasist. All facilities have bi-lingual doctors on sta-
ff and accept United States and issued health insurance. There are air eva-
cuation services available to metropolitan city centers in Guadalajara, Mexico

City, and the United States.

For important information and updates about Puerto Vallarta’s affordable and

excellent health care visit healthcareresourcespv.com.

IMMIGRATION

Mexico has designated three principle statuses that generally relate to foreign
visitors who wish to reside for any length of time (from tourist card to resident
visas). Changes to immigration law took place in 2012 and remain in effect
today, slightly changing the names and requirements for such visas. To pur-
chase a property you do not require a “resident” category visa but your future
length of stay will dictate if you eventually require a resident status rather than

a tourist card.

Tourist card or Tourist VISA

This is the standard tourist form required by all persons entering the country
that allows visitors to remain in the country for up to six months (and does not
permit you to work or do lucrative business). This Tourist Card is easily renewed

by simply leaving México within the six month period and then returning.
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Temporary Resident VISA + Permanent Resident VISAS

Both the TEMPORARY or PERMANENT RESIDENT visa are designed for tho-
se who want to live in México more than 180 days and those who may want
to work or do lucrative business regardless of their length of stay. Privileges are
similar for both of these RESIDENT visas. Either are recommended for those
who choose to own property in México. Their suitability depends on your cir-
cumstances and have specific requirements to prove financial sustainability.
Neither visa status requires you to give up your native citizenship and both vi-
sas allow you to apply for work/business activity status.

After four consecutive years, the TEMPORARY RESIDENT VISA can be
converted into a PERMANENT RESIDENT VISA. One may also apply for
permanent status right from the initial application and bypass temporary
status but, in either case, it requires higher income prerequisites than
temporary status. One benefit of the PERMANENT RESIDENT VISA is

that it does not require renewal.

CONDOMEX recommends you visit your local Mexican consulate to verify the

processes for any of the above mentioned. A visit with a local accountant or real




estate lawyer may also help you determine the best status for your situation. We

recommend a visit to the following websites: www.sre.gob.mx ~ www.inm.gob.mx

THE BUYING PROCESS

Once you find a property you would like to purchase, your CONDOMEX
agent will...

V/ Research the property regarding price.

v Research potential issues that could affect your investment.

J/ Determine the motivation level of the seller and their agent.

After these factors are discussed you may decide to move forward with the

purchase process.

Purchase and sale agreement.
Once an offer on a property has been made by a buyer and accepted by the se-
ller, they enter into a legal contract known as a Purchase and Sale Agreement.

It is required in Mexico that all legal contracts be in Spanish, so your contract

will typically be in Spanish with an English courtesy translation. If a contract is
only in Spanish, it is the buyer’s responsibility to have the contract interpreted
as Spanish is the legally binding language. Your agent will explain the contract,

contingencies and importance of adhering to fimeframes.

Inspection.

CONDOMEX recommends an inspection of the property. This is to protect you
and your investment. The home inspector will verify if the systems are in good
working order and the home is in sound condition. They will make recommen-
dations for maintaining the property in ideal condition. Should an issue arise,

you will work with your agent to negotiate repairs or concessions.

Negotiation.

Negotiating is key to your success. You will appreciate the experience and ex-
pertise of your CONDOMEX agent. It is a fine line to negotiate on your behalf
getting you the best price possible and still maintain a positive relationship with
the agent and the seller. Our excellent reputation in the local Real Estate com-

munity affords us strong working relationships.
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Closing.

You will stay in close communication with everyone involved in the closing pro-
cess. Your agent, notary and lender (if applicable) will be sharing communica-
tions as well as require signatures and information from you. Your timely res-
ponse during this process is essential to protect your investment and assure you

a smooth closing.

Financing.

Purchasing without financing is most common in our local market, but there
are a growing number of financing options in Mexico. Your agent can connect
you with reputable brokers.

Although you can look for a home prior to your financing being in place, it is
ideal and gives you a stronger negotiating edge if your financing is in order
prior to making an offer on a property. Be prepared for a higher interest rate

and a larger down payment for Mexican financing.

Title.

How you hold title to your property will depend on your location and if you are




a Mexican citizen. If you are a citizen then you will own fee simple and hold the
title of your property directly. If you are not a citizen and buying within 30 miles
(50 km) of the coastline or moajor bodies of water (Puerto Vallarta and Riviera
Nayarit) or within 60 miles (100 km) of the international borders, then your
title will be held in a trust administered by a national bank. The trust functions
much like a family trust does in the United States. You are the beneficiary of
the trust with all the rights of use and enjoyment, improvement, ability to rent
or chattel and to transfer (sell) the property at will, also providing a tool to de-
signate secondary beneficiaries in case of death. Annual trust fees can range
between $450 USD to $800 USD ayear depending on the banking institution

you choose to administer your frust.

CLOSING COSTS

Our goal at CONDOMEX is to educate our clients about fees and settlement
costs to be expected for a typical transaction. These could change specific to

your purchase but, in general terms, closing costs for foreign investors can ran-
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ge from 4% to 6% of the purchase price. Some closing costs are based on a
percentage of the purchase price and others on fixed fees. The notary estimate
provided will detail the real costs. Your agent can explain each line item and if

its applicability to your specific purchase.

Buyer pays.

\/Legol/No’roriol Fees (Honorarios Notariales)

V Escrow Account Fee (Honorario de Cuenta Depositaricu)

V Appraisal (Avaluo)

v Cautionary Notice (Aviso Cautelar)

V Provisional Notice (Aviso Preventivo)

J/ Certificate of No Debt (Certificado de Libertad de Gravamenes)

J Certificate of No Property Tax Debt (Certifcado de No Adeudo Predial)
V Fees to Constitute or Assume a Trust (Honorarios para constituir
un fideicomiso)

V Foreign Affairs Permit and Registry (Permiso y Registro Nacional de
Inversion Extranjera)

V Prepaid Annual Trust Fee (Anualidad Fiduciaria Prepagado)

V Property Transfer Tax (Impuesto Sobre Transmisiones Patrimoniales)

V Registration in Public Registry (Inscripcion Registro Pablico)

Seller pays.

/ Real Estate Commission (Honorarios Inmobiliarios)

v Capital Gains Tax (Impuesto Sobre la Renta)

J/ Selller's Trust Cancellation or Cession Fees and Taxes (Honorarios e

Impuestos para Cancelacion o Cesion de Fideicomiso)

BUYER'S FREQUENTLY
ASKED QUESTIONS

What is the cost to use a buyer’s agent?
Generally the seller compensates any cooperating agent/agencies as set forth
in the seller’s exclusive listing agreement contracted with their sales agent. As

such, there is no cost for a buyer to be represented by an agent.
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What type of information will my agent need from me?

To do the best job for you, your agent will need to know your prerequisites. This
would include such things as:

V Preferred range price.

V' Number of bedrooms / bathrooms.

V Style of home (single-level home, condo, duplex, gated community etc.)

V Geographical areas / neighborhoods of interest.

V/ Special needs / special interests that your home needs to accommodate.

How can | find out about new properties?
Our sophisticated custom search systems allow us to provide you with custom
searches according to your specific criteria and keep you automatically upda-

ted with new listings so you are always in tune with the current market.

What if | find a property on my own?
Many buyers widely use the Internet to search for properties while they are wor-
king with an agent. When you find a property of interest, its protocol to contact

your agent with the address or the MLS number of the property in question.
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The agent will ensure its legal validity, and educate you about the property
and determine important factors to be sure it is a fit for you. Likewise, if you see
a sign on a property, its profocol fo contact your agent, provide them with the
address and have them liaison with the representing agent on your behalf. We

will provide you with all the valid information on any listing.

Can | go to open houses without my agent?
Yes. However, when meeting the agent hosting the open house it’s protocol to

identify yourself as working with another agent.

How long does the home buying process take?

The buying process starts when you make an offer on a house and ends at
“closing”, when you have the keys in-hand. On average, the buying and closing
process takes from 45 to 60 days. During this time, all price negotiations are

done, all inspections take place and any contingencies resolved.

Is there a difference between an agent and a realtor?

Yes, a REALTOR is a professional real estate agent who holds membership in

the National Association of Professional Real Estate Agents (AMPI). A REAL-

TOR is held to a higher standard of ethics and a strict codes of conduct.

What items are included with a home?

In most cases appliances, window coverings and fixtures are included and, in
our resort/second-home market, often properties are sold with furniture and
other contents. A detailed inventory list should be agreed upon in writing be-
tween buyers and sellers to avoid any misunderstandings. This is often done

using a photo inventory.

What is a pre-qualification/pre-approval letter?
A pre-qualification letter is a document provided from your lender showing the
amount you are qualified to borrow for the purchase of a property. An impor-

tant benefit of a pre-approval letter is that it makes your offer stronger.

When do | have to provide my initial deposit?
Typically, the Initial Deposit is due within three working days of either the ac-

ceptance of an offer or the removal of contingencies. The Initial Deposit is also
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known as “Irrevocable Conditional Deposit”.

How long is a typical contingency period?
Usually 7 to 14 days for standard contingency clauses such as inspection and

diligence.

REAL ESTATE TERMS
AND DEFINITIONS

Agent. It refers to the individuals or legal entities who act in the transaction as

Real Estate Agents, Agents, Real Estate Agencies or any other similar.

Agreement for Rendering Real Estate Services. The agreement en-
tered into by the Offerrer/Buyer or Seller, depending on the case, to guarantee
the payment of fees, services and expenses incurred by the Agent or Broker or

Real Estate Agencies.
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Applicable Law. It refers to the Civil Code in the State of Jalisco or Nayarit

and all civil or mercantile laws applicable to the offer.

Appointing of the Notary Public. The Notary Public appointed by the
Offerer/Buyer at their discretion and in writing, before the formalizing of the
Irrevocable Transfer of Domain Contract.

Appraisal. An expert opinion of the value or worth of a property.

Assessed Value. The value placed on a property by a municipality for pur-

posed of levying taxes. It may differ widely from appraised value.

Bilateral Compulsory Contract. Upon acceptance of the offer, by the

Offerer and Seller, such offer becomes a contract that obligates both parties.

Cash. The payment option in one installment.

Commission. A fee (usually a percentage of the total transaction) paid to

an agent or broker for services performed.

Escrow. A secure guarantee deposit account held by a third party custodian

(Escrow Company) until conditions of a contract are met.

Fixture. A recognizable entity (such as a kitchen cabinet or light fixture) that

is permanently attached to a property and belongs to the property when it is
sold.

Formalizing Date. The date established herein in order to grant the deed,
before a Notary Public, in relation with the Irrevocable Transfer of Domain

Conftract.

Hidden Defects and/or Defects. Defects that may or not may be detec-

ted or visibly evident.

Home/Condominium Homeowners Association. Group of neigh-

bors joined with the purpose to issue several regulations for best coexistence
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between such neighbors.

Initial Payment. The first payment in the payment option by installments.

Insurance Against Acts of God and Natural Disasters. The insu-
rance agreed to in the event of actsof God and natural disasters  during all the

time the mortgage/trust guarantee subsists.

Irrevocable Conditional Deposit. The initial amount that shall be depo-
sited by the Offerer/Buyer according to the contract in order to guarantee the

fulfillment of the established obligations.

Labor Responsibility. The obligations between the Offerer/Seller and his/
her/their employees up to the formalizing date of the Irrevocable Transfer of

Domain Contract.

Late Charges. The penalty paid when one installment is not paid within the period

of time established.
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Lien. A security claim on a property until the debt is satisfied.

Loan. The payment option by installments.

Market Price. The actual price at which the property sold.

Market Value. The price that is established by present economic conditions,

location and general trends.

Mortgage. Security claim by a lender against a property until the debt is
paid.

Material and Legal Possession. Refers to the holding of the Real Estate
by the Owner/Seller which shall be delivered to the Offerer/Buyer on the for-

malizing date of the Irrevocable Transfer of Domain Contract (closing).

Monthly Payments. The payments due each month in the payment option

by installments.

Mortgage Guarantee. The real estate herein established as collateral

when the payment is made by installments.

Multiple Listing Service (MLS). A registry system of properties for sale
that provides its professional Real Estate members and the public detailed in-

formation.

Offer. The declaration of intent made by the Offerer/Buyer to execute an Irre-
vocable Transfer of Domain Contract, which becomes a Bilateral Compulsory

Contract upon its acceptance by the Owner/ Seller.
Property Condition and State of Use and Functioning. The state
and condition of the Real Estate at the moment of the inspection done by the

Offerer/Buyer.

Prorate. Divide and assess proportionately.
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Real Estate. Also designated as Real Estate or property, it refers to the real

property matters of this offer.

Term of Acceptance. The period of time for which an offer is open for ac-

ceptance.

Trust in guarantee. The Real Estate herein established as collateral when

the payment is made by installments.

WESLEY COLE

REALTOR®

+1(760) 219-5406
wesleycole760@gmail.com
Licensing: 02066141
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Ignacio L. Vallarta 399, Local C, V399 Condominum,
Col. Emiliano Zapata, Puerto Vallarta, Jalisco, Mexico, 48380

T.MEX: +52 (322) 2787273 T.USA/CAN: (310) 694 3443

Lazaro Cardenas 38, Bucerias Centro, Nayarit, 63735
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