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NEVER RE-TREAD AN OLD OFFER. USE A NEW ONE FOR EACH CLIENT AND/OR PROPERTY

____________________________________________________________________

Buyer should have
these funds ready
to give right away.

survives the agents/brokers.
This is a contract between Buyer & Seller, and

Any / All Buyers name/s are listed here
It's important to put the Buyer's address here. Using the address of the property making the offer

is okay. If you are going to use the Seller's name

Using "Owner of Record" is sufficient..

and address...make sure you get it correct.

Your Name...then write of Jack Conway

Buyer's name/s. It's good practice to write "and Jack Conway"

Address of the property making the offer on. It's important to get this
 correct.  Buyers will judge you on mistakes here!!

Your name and then "of Jack Conway" again

Amount the BUYER wants to offer

**check the appropriate agency box that was disclosed to the Buyer.

These deposits are in no way connected to the mortgage amount or the 
down payment required from the lender which are stated in 6-a below.
These are "Good Faith" deposits relaying to the Seller the Buyer is
committed to live up to the terms of this agreement.

1st deposit amount

2nd deposit amount

24hrs is standard

5pm

County the property is located in
12pm

**Best to avoid closing on a Friday. No weekends. Check with lender if doing less than 45 days. 

**These deposits are not the Sellers, and will be deducted from the Buyer's closing cost required from lender.

but not on a weekend
within 7 -10 calendar days of closing

10 calendar days after accepted offer.
 Don't have p&s date on a weekend.

45 calendar day from acceptance

Listing Broker Company Name

Taken from Pre-approval / Lender

**best practice is to confirm all required time lines/dates, and financing amount with the Buyer's lender in advance of writing an offer. 
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________________________________________
_____

_______________________________________
__________________________________________________________* *

*

within 10 days of 
acepted offer

**The above underlined documents must be given "BEFORE" Buyer signs an offer...have proof of this!! 
Usually "NONE" is written here. New construction commonly has a warranty/ies offered to Buyer and should be referenced.

contingency. Less is often more here but you must be very clear in what is wanted/expected Use a separate addendum if needed.
Things to mention...Title V, List all appliances offered/wanted individually, Closing cost credit request, Buyer's home sale

All Buyers must sign and date

If applicable, fill this section out properly and completely including Buyer signatures to have an enforceable accepted contract.

Without Seller's signatures it is not accepted!! Don't leave your Buyers / yourself arguing that you received verbal acceptance.

A Seller can do 4 things... 1) Accept  2) Reject  3) Counter  4) Do nothing...yes that's allowed. Prepare your Buyer for all 4!!

It is best practice to make sure (a) is checked, and date and time filled in by Seller.

Buyer should apply within 2 - 3
days after offer accepted.

This section can very often make or break your offer!! No Assumptions or "it's stated in MLS" allowed!!
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