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ANNA WHITFIELD, REALTOR® 
BUYER'S GUIDE



Faith, family, integrity, hard work, and The Golden
Rule are the values Anna has built her life upon. As a
real estate professional, she is committed to going
above and beyond to make you feel valued, provide
excellent customer service, and ensure the sale of your
home or purchase of a new one goes smoothly and as
quickly as possible. She graduated from Tarleton State
University in 1998 with a degree in education. After

teaching for several years, she became a stay-at-home
mom before entering the real estate profession. She
credits her success in real estate to her past teaching
experience as she is detailed oriented, organized, patient,
knowledgeable, compassionate, and an excellent
negotiator. She has been in the real estate profession for
over six years . From your first meeting to the closing
table, her desire is to make you feel at “home".

I am thrilled to
guide you through
this process.

A N N A  W H I T F I E L D
REALTOR®

817.271.0585
annawhitfield@magnoliarealty.com



SELLER'S GUIDE OUR TEAM

Transaction Coordinator
jessicakosler@ttsolns.com

Realtor®, Magnolia Granbury
817-271-0585

annawhitfield@magnoliarealty.com

My level of client service wouldn  t be possible
without the support of my teammates. We are
each skilled in what we do, and we  ve found
that when our work is fueled by a spirit of
kindness and generosity, it s amazing what we

Photographer
DB Media

Broker, Magnolia Granbury
817-913-0113

wendyrape@magnoliarealty.com

can accomplish. My team will be essential in
the successful purchase of your home, and
we ll work together to ensure your experience
with us is as smooth and enjoyable as possible.

JESSICA KOSLER

ANNA WHITFIELD

BRYAN CONN

WENDY RAPE

Meet the Team



B U Y E R ' S  G U I D E O U R  T E A M

What past clients say
about working with
our team:

01.

02.

03.

— Ron C.

— Jennifer B.

"Our experience with Anna was exceptional! Not only was she kind and patient, but responsive,
helpful and extremely knowledgable. She was absolutely WONDERFUL to work with."

"Anna Whitfield represents all that is Magnolia Realty. Her professionalism, character, demeanor
and poise are just the best! She outperformed all of our expectations and dreams!"

"Anna was wonderful in every step of this process. She gave us guidance and direction when needed,
looked out for our best interest, made sure we were comfortable with all decisions made, and treated us
like family. She was always available and responsive. She was a joy to work with."

— Sadie P.



B U Y E R ' S  G U I D E O U R  T E A M

07.

05.

06.

04.

— Daniel P.

"Anna exceeded our hopes as a partner in the process. She served as an agent in the best sense of the
word because she gave advice with how to handle a few sticky situations, not just give us our
options."

"Anna was the most articulate, understanding of our needs, patient and knowledgeable realtor I've
ever had the pleasure to do business with. She toured us through practically every house in Granbury
that was on the market. Determined that she would find the RIGHT home for us, we finally found
THE HOME."

— Sonny M.

"We have purchased many homes, so this was not our first rodeo. In this instance, Anna wins a gold
buckle. She is very patient, understanding and fantastic resource even after the closing. She is
considered a 'friend of the family". Thank you, my friend, for helping us find our permanant home in
Granbury!"

— Bill K.

Anna was awesome to work with! We. have bought and sold many homes over the years, and she, by
far, has been our best realtor. She worked tirelessly to analyze the market to help us price our home,
which was both competitie and realistic. She made our sell seamless and enjoyable from start to
finish!"

— Sarah H. 



Look past what
you see today

and stay
focused

on the home you
want to bring to

life over time.
-  C H I P  G A I N E S



Magnolia Realty is a full-service brokerage
equipped to assist you in your buying and selling
journey from start to finish. Given 4.98 out of
5 stars on our client experience surveys, our
team of REALTORS® leads with kindness and
generosity, acting as a guide so that you can begin

this process with confidence. Each of our agents
is experienced, invested in their community, and
ready to go the extra mile in helping you find a
home that will serve the season you’re in and tell
your story.

Founded by Chip and Joanna Gaines in 2007, Magnolia Realty was
born out of the belief that home isn’t just a handful of walls, but the
very place where you will rest, grow, gather, and dream toward your
future.

About
Magnolia
Realty

FOR US, HOME IS THE
MOST IMPORTANT
PLACE ON EARTH.

B U Y E R ' S  G U I D E A B O U T  U S



That said, I’m glad
you’ve entrusted
Magnolia with the
process of finding
your home. Our agents are some of
the best in the business, and they’re
ready to help see you through this
journey from start to finish. This
is a big job, and it’s a responsibility
we don’t take lightly. We’re happy
you’re here. Now... let’s get started.

— CHIP GAINES, OWNER

Home is
the most
important
place. Plain
and simple.

B U Y E R ' S  G U I D E A B O U T  U S



time to move in 

let's start here START

CLOSING

WORK WITH LENDER IN
UNDERWRITING PROCESS

RECEIVE CLEAR-TO-CLOSE
FROM LENDER

DETERMINE NEEDS
FOR YOUR NEW HOME

MEET WITH YOUR REALTOR®

FIND YOUR DREAM HOME!

CONDUCT DUE DILIGENCE
Inspection(s) + Appraisal

SELLER ACCEPTS YOUR OFFER

TOUR PROPERTIES THAT FIT YOUR NEEDS

DISCUSS OFFER STRATEGY WITH REALTOR®

REALTOR® PRESENTS + NEGOTIATES YOUR OFFER

GET PRE-APPROVED
FOR A MORTGAGE

MAKE MOVING
ARRANGEMENTS

FINAL WALKTHROUGH
OF HOME

MEET WITH A MORTGAGE LENDER

THE HOME BUYING PROCESS



B U Y E R ' S  G U I D E F I N A N C I N G  Y O U R  H O M E

Financing Your Home

What type of loan do you recommend for
me? Why?

Will my down payment vary based on the
loan I choose?

What is the interest rate and the annual
percentage rate?

Can I lock-in an interest rate? If so, for
how long?

It’s important to interview lenders. We've compiled a list
of questions you can ask to determine which lender is
best suited for your needs.

It’s crucial to determine your purchasing power by getting a pre-
approval letter from a lender stating how much you are qualified
for.

A pre-approval is only valid for 30-90 days, so you’ll want
to wait on getting that pre-approval letter until you’re
ready to start your home search.

What will my closing costs be? Are they a
part of my loan, or will I pay them in cash
at closing?

Will I be required to a pay mortgage
insurance premium on my loan? If so,
how much will it be?

Mortgage Pre-Approval

Finding the Right Lender

Q U E S T I O N S  F O R  Y O U R  L E N D E R



You can't predict
the future of

the real estate
market, but a

well-loved home
is always a good

investment.
-  C H I P  G A I N E S



B U Y E R ' S  G U I D E A N A L Y Z I N G  Y O U R  W A N T S  A N D  N E E D S

Analyze Your
Needs and Wants
Before starting your home search, it’s important to create a list of
must- haves. This will allow us to focus on your top priorities as we
search for your future home.

Needs are non-negotiable
features that are required for

your next home.

Wants are the features you’d
like to have, but you can add or

change down the road.

•

•

•

•

•

•

•

•

•

•

•

•

Square footage

Number of bedrooms and

bathrooms First floor master

bedroom

Close proximity to work and school

Attached two-car garage

Spacious yard for children or pets

Specific paint or exterior color

Pool, jacuzzi, or other exterior water
feature

Fenced-in backyard

Specific carpet, hardwood floors, or tile

Kitchen amenities like countertops and
appliances

Walk-in shower or double bathroom
vanity in primary

V SNeeds Wants



I ' V E  G O T  Y O U R  B E S T  I N T E R E S T  I N  M I N D .

As your REALTOR®, I will keep you well-informed of
any new homes that come on the market. In addition, I
will leverage my relationships and utilize my extensive
network to access off-market properties on your behalf.

If you’re interested in searching for homes online, I
recommend starting on MagnoliaRealty.com! While it’s
tempting to use sites like Realtor.com or Zillow.com,
using the tools provided by Magnolia Realty will help me
keep tabs on which listings you’ve viewed and loved!

Now that we’ve determined
your list of must-have features,
we can start the search for
your future home!

Searching
For Your
Home



B U Y E R ' S  G U I D E M A K I N G  T H E  M O S T  O F  S H O W I N G S

Consider the location of the home
and make sure you love it.

Before a showing, read over your
must-have list and review your budget.

While touring, take pictures and
videos. These will be helpful to
reference when comparing properties!

After you’ve found a few homes you’re interested in, it’s time to
look at the calendar and find a chunk of time to tour the homes
on your shortlist. Carve out more time than you think you’ll
need since you don’t want to be rushed if you find a home that
may be “the one”.

Take your time. This is one of the largest
purchases you’ll ever make, so it’s worth
it to learn as much as you can while
you’re there.

Don't let yourself get distracted by decor
or staging. Instead, focus on the features
of the home that will remain after
purchase.

01.

02.

03.

04.

05.

H E R E ’ S  A  Q U I C K  L I S T  O F  H O W  T O  D O  J U S T  T H A T :

It’s important to take advantage of
your time at a showing.



B U Y E R ' S  G U I D E M A K I N G  A N  O F F E R

Making an Offer
You’ve found the perfect home, and now it’s time to make an offer! I will
guide you through putting together an offer that gives you every advantage
in landing the home of your dreams.

Together, we’ll review the
relevant sales and market
conditions before making an
offer.

Factors to consider include
the condition of the home,
length of time on the
market, and competition.

While it is important to
offer a price that is
attractive to the seller, they
will often consider other
elements before
acceptance.

Contingencies and
financing terms are a few
factors that may make the
difference.

After your offer has been written, I
will present it to the seller’s agent
and negotiate on your behalf.
The seller may accept, reject, or
counter the offer with some
changes.

Should the seller counter, I
will work with you to review
each specific request and
move the offer towards an
accepted contract.

R E V I E W  T H E  M A R K E T O F F E R  F A C T O R S F O R M A L  O F F E R

01. 02. 03.



B U Y E R ' S  G U I D E P R E - C L O S I N G

Your home is

within reach.
You’re under contract, and we are so close to the
closing table! We've compiled a list of what to

expect leading up to closing.



B U Y E R ' S  G U I D E K N O W  W H A T  Y O U ’ R E  B U Y I N G

Home inspections should be only done by
a certified home inspector. The inspector is
responsible to deliver an unbiased report.

During the option period, you have the right
to hire a professional to inspect the condition
of the home. If the results on the inspection

report comes back with any issues that need to
be addressed, you may ask the seller to cover the
costs of these repairs, reduce the sales price, or
fix the repairs before closing.

Home inspections are an important part of
the buying process and allow you to fully
understand any issues or challenges with
the property before closing the transaction.

Know what
you're buying.

We will then review any disclosures or reports the seller and inspector
have made about the condition of the property.



S U R V E Y

A P P R A I S A L

H O M E  I N S U R A N C E

H O M E  I N S P E C T I O N S

T I T L E

M O R T G A G E

C L E A R - T O - C L O S E

The survey is a sketch showing a map of
the property lines/boundaries among other
things. The survey will show if there are
any encroachments on the property.
If necessary, I will help walk you through
the survey process along with the title
company.

Gathering information about the condition
of your home is important! I will provide a
list of inspectors who you can hire to review
your home for any issues.

Homeowners insurance can provide financial
protection against loss due to disasters, theft,
and accidents. Home insurance is often
required by your mortgage lender.

An appraisal is an estimate of the value of the
property by a licensed appraiser. An appraisal
will be ordered by the lender and paid for by
you. The goal of the appraisal is to verify the
value of the property for the lender.

The contract might be contingent upon whether
the appraisal comes in at or above the purchase
price. If the appraisal comes back short, we
might be back to the negotiating table.

This means the mortgage underwriter has
officially approved all documentation required
to fund your loan! All that remains is the actual
closing process.

The title company will conduct a title search
to ensure the property is clear and find if there
are any outstanding mortgage liens, judgments,
restrictions, easements, leases, unpaid taxes, or
any other restrictions that would impact your
ownership associated with the property.

Once the title is found to be clear, the title
company will issue a title insurance policy
which protects lenders or owners against claims
or legal fees that may arise over ownership of
the property.

During the 30-45 days before closing, the lender
will be finalizing your mortgage. It is very
important not to make any major job changes,
major purchases, or open new credit cards or
lines of credit, as any of these activities could
alter your qualifications for a loan.

Let's prepare you for closing.

B U Y E R ' S  G U I D E P R E - C L O S I N G



B U Y E R ' S  G U I D E C L O S I N G

Situations vary, but you can expect some
combination of these parties to be in
attendance: buyer, seller, real estate agents,
closing agent/attorney, mortgage lender, and
title company representative.

Closing costs are listed in the Closing
Disclosure document that your lender will
send you at least 3 business days prior to
closing.

The final walk-through is exactly what it sounds
like – it allows the buyers to do one last walk
through before closing to confirm that the seller
made the repairs that were agreed upon and to
make sure no issues have come up while under
contract. We will typically schedule to do this
right before closing.

You've gotten the "clear-to-close," and we've scheduled our closing date
and time. What can you expect leading up to closing?

At closing, the seller will sign ownership of the
property over to you, and you’ll sign to receive
possession. Once funding is complete, it's all
yours!

Bring a photo ID and a cashier’s check to
pay any closing costs. I will tell you if there
are
any other documents to bring, specific to
your situation.

The closing process is relatively simple, but
be prepared for a lot of paperwork. Make
sure to ask questions along the way if you
have any.

You've been
cleared to close.

C L O S I N G  C O S T S

F I N A L  W A L K - T H R O U G H

W H O  W I L L  B E  A T  C L O S I N G ?

P A P E R W O R K

R E C E I V I N G  O W N E R S H I P

N E C E S S A R Y  D O C U M E N T S



Buying Your Home

B U Y E R ' S  G U I D E B U Y I N G  Y O U R  H O M E

As an agent with Magnolia
Realty, my top priority is
providing exceptional service
and guidance throughout your
real estate journey. The process
from contract to close can be
complex, but my expertise and
attention to detail will ensure
that your transaction comes to
a successful conclusion.

I will represent your best interests
by understanding your top priorities throughout
the transaction.

I will utilize my knowledge of the market
and professional relationships to find a home
that is a great fit for you!

I will advise you on how to best position your
offer for acceptance and negotiate contract
terms with your best interests in mind.

I will coordinate any needed inspections,
guide you through the escrow process, and
help you prepare for the closing of your new
home.

I will ensure that any issues that arise during
the home buying process are resolved
quickly and correctly.

HERE'S MY PROMISE TO YOU:



ANNAWHI TF I E LD REALTOR®

817.271.0585 | annawhitfield@magnoliarealty.com

Please don't hesitate
to reach out with
any questions. We
would love to assist
you any way we can.



B U Y E R ' S  G U I D E O U R  M A N I F E S T O

The
Magnolia
Manifesto
We believe in home, that it should
restore us from today and ready
us for tomorrow. We believe in
friendship, because friends who
feel like family are the
best kind of friends,
and that nothing
matters more than
family. We believe
in seeking the
balance between
hustle and restand
learning to find contentment in
both. We believe everyone
deserves a seat at the table and
everyone has a story worth telling.
We believe in human kindness,
knowing we are made better when
we all work

together. We believe in courage, in
cartwheeling past our comfort

zones and trying something a little
bit scary every day. We believe

that failure needn’t be a negative
thing; rather, we learn from our

mistakes and fail smarter next
time. We believe in doing good

work that matters and, in choosing
that, nudging others toward doing

the same. We believe that newer
isn’t always better, and that it’s

time for the pendulum of
trend to swing

back to the basics.
We believe in

unearthing beauty,
however hidden

or subtle it might
be. We believe that

each day is a gift and that everyday
miracles are scattered about if only
we have eyes to see. And of all
heroic pursuits large or small, we
believe there may be none greater
than a life well loved.

We believe in home,
that it should restore us
from today and ready

us for tomorrow.


